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FACTS, FIGURES AND ADVICE FOR LANDLORDS
Here at Jameson and Partners, the lettings side of our business and working with local landlords is
something we are proud of. With property sales dominating headlines these last few months, we
turn our thoughts to lettings. We look at some recent facts and figures around rents and demand,
plus we share some advice for landlords.
Rental Property Demand in the North West
It’s a fact: currently there is a shortage of private housing
rental stock in the market. Sequre Property Investment
has produced some research which highlighted where
the best opportunities lie for those looking for a buy-tolet investment opportunity. The data used is based on
Government dwelling stock by tenure and Rightmove
rental data.
Looking specifically at the North West, there are an
estimated 529,169 private rental dwellings, of which 11,811
are available to rent. That equates to just 2.2%. So, it’s
immediately clear there is a good opportunity for buy-tolet landlords in the North West.
In the Trafford area we’ve witnessed a large increase in
demand over the past 12 months, largely from families
looking to acquire places at local schools. Many rent while
securing local work, places in schools, saving to purchase,
or familiarizing themselves with the area. Many applicants
are not in a position to purchasing a home here, therefore
rental properties allow them to live in this location and
access local amenities.

How are average rents performing?
We’ve seen a surge of people looking to move out and
away from cities, including in the rental sector. Instead of
renting an apartment with limited space and being close to
the office for an easier commute, we have seen an increase
in rentals for larger properties. These are mostly in more
rural areas from where people can work from home.
With all this, rents have remained pretty resilient since the
pandemic started. If you compare Q2 2021 with the same
period the year before, the average rents are up to £804,
which is an increase of £22 (2.81%). In the North West,
the average rents for Q2 2021 sit at £627, which is a slight
decrease of 0.32% compared to the first quarter of the
year. While in Trafford the average rent is a huge £971pcm.

Some Advice for Landlords
Are you a landlord who has been experiencing difficulties
with tenants? Or perhaps you have struggled to find new
tenants since the pandemic? If you are, then you might
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be interested in our advice for landlords. Likewise, if you
are just starting or have recently taken on a buy-to-let
property. This information could prove useful to you.
Know the area: Before you buy any property to consider
letting it, make sure you know the area. If you don’t then
you should definitely seek advice or assistance from a local
estate agent. Research is vital if you are going it alone.
And you will need to have a good idea for the types of
tenants you are looking for. Will you be taking on families,
or students, or young working professionals?
Keep up with maintenance: You will reap the rewards of
looking after your property regularly. It’s a simple but great
piece of advice for landlords. Even if you have tenants in,
you can arrange for visits to check over and fix any minor
issues. This will ultimately help prevent any bigger issues
from occurring later down the line. It will also help you
from a cost perspective too. A small job is far easier and
cheaper to fix than a bigger one. Plus, your tenants will
appreciate the care you take in the property and the fact
you are willing to make good small problems.
Think energy efficiency: If you want to attract tenants
in an area where there is strong competition, then look
at introducing energy-efficient features. These will help
reduce the monthly utility bills. That might mean updating
appliances, above and beyond the minimal level to meet
the current EPC guidelines. You can also look at things
such as shower heads and toilets to lower the flow of
water and help tenants save on water costs. Being able
to reduce utility bills could make a difference when
negotiating length of contracts with tenants.
Update to increase rent: If you are looking for means to
charge more rent, then updating your property is one such
way. Rather than waiting for several years and doing it
at the same time as you would after a tenant has moved
out, make bigger aesthetic improvements regularly. It will
be a far more costly exercise to make a large number of
renovations in one go, so look to do them more often.
Your property will then stand out when the time comes to
market it, and you can command a higher rent.

HOW MUCH TO SPEND ON HOME MAINTENANCE?
The general advice is that you should be
spending around 1% of your properties’ value on
maintenance per annum.
The actual expenditure figures vary massively, with a
study by ScS (one of the UK’s leading home furnishings
specialists) revealing some interesting trends. For
example, men spend more than 50% more on home
improvements, with an average of £4,175 per year; while
women spent on average just £2,746 per year.
Another factor which appears to influence expenditure
is age. Those aged 25–34 (known as Millennials) are the
highest spenders, spending on average £6,574 per year,
with 43% spending over the recommended 1%. Houseproud Millennials are the most likely group to spend over
£50,000 on home improvements; whilst those aged 45–54
are the group most likely to spend nothing on home
improvements.

The jobs which homeowners stated were the most likely to
be delayed are replacing carpets (36%) and repainting the
outside of the house (32%).
The advice regarding how frequently the main jobs should
be carried out is:
Carpet replacement – Every 5–10 years.
Repainting the exterior – Every 5–7 years.
Repainting the interior – Every 3–5 years.
Amy Forster from ScS stated that “Investing in their
upkeep and refreshing your living areas is a really valuable
exercise, not only for your well-being, but for your house
too. It helps keep your home fresh, nice to live in and
attractive to buyers, should you wish to move.”
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AFTER THE STAMP DUTY HOLIDAY
From 1 October 2021, the stamp duty holiday brought in at the peak of the pandemic is due to
change. Which begs the question: what happens after the stamp duty holiday? And what effect
has it had on the UK housing market and in turn, house prices?

How it Started

What Does This Mean for the Future?

Originally, the stamp duty holiday was due to end on
31 March 2021. However, and after lots of calls for it to
be done so, it was extended by the chancellor. From July
2020 to June 2021 there was no stamp duty land tax
to pay on the first £500,000 of property purchases in
England and Northern Ireland.

At Jameson and Partners we have most definitely
observed an increase in buying activity. And many
properties have achieved in excess of the asking price. We
have also seen an increase in properties going to best and
final offers. And this is all due to the sheer demand for
property in the area.

Since 1 July tapering has meant no stamp duty has
been payable on residential property bought for up to
£250,000. From 1 October SDLT will revert to the nil rate
payable up to £125,000.

Yes, it’s fair to say that a lot of the property transactions
have been spurred on by the stamp duty holiday. But,
just as many came about through other reasons. We’ve
seen buyers want more space and rural living, and with a
buoyant market they felt the time was right to buy. Plus,
people haven’t been able to holiday or socialise the way
they used to, so many people have had extra cash to
spare. And those fortunate enough to be in that situation,
have put it towards moving home.

Phenomenal Market Activity
This year the UK housing market has seen a whopping
increase in buyers purchasing residential property. The
HM Land Registry has reported an average house price
increase of 1.8% since February 2021 and an annual rise of
10.2%.
Specifically, in the North West of England the annual
increase since March 2020 is reported to be 12.8%. This is a
monthly increase since February 2021 of 1.2%.
The UK Property Transactions Statistics showed that in
March 2021, on a seasonally adjusted basis, the estimated
number of transactions of residential properties with a
value of £40,000 or greater was 190,980. This is 102.4%
higher than a year ago.
Between February and March 2021, UK transactions
increased by 32.2% on a seasonally adjusted basis.
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2021 has so far undeniably been a sellers’ market and
we expect to see this continue into the Autumn/Winter
months.

“In the North West of England
the annual increase since March
2020 is reported to be 12.8%.
This is a monthly increase since
February 2021 of 1.2%.”
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SELL YOUR HOME IN WINTER
You might be wondering if it’s a good idea to sell your home in Winter?
When you look at the pattern for property sales
throughout the year, the winter months are usually
the quietest of all. That’s because people focus on the
Christmas holiday season. But, especially in today’s
modern market, there are still active buyers to be had in
the winter time.
The fact the market is quieter means a better chance for
your home to stand out. Plus, you are more likely to get
quicker responses with your sale. From estate agents to
conveyancers, these are our quieter months. In winter, we
can often deal with property matters quicker than at other
times of the year.
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That said, the one thing to watch out for if you choose to
sell your home in winter, is availability. Ideally, you want
your estate agent and conveyancing team to be available
as much as possible. If they close from mid-December
until the first week of January, consider if that will be a
problem for you.

How to maximise a property sale in Winter

So, what should you do to prepare your property for a
winter sale? How can you make your home welcoming
to prospective buyers this winter?
Here are some of our tips.

Make sure outside lighting is working
Outside lighting is very important, especially if viewings
will be taking place in the late afternoon or early
evening. We will always turn on the outside lights at
viewings so buyers can see the outside of the property.
Not having lights working outside can be detrimental.
Check your security lights too, buyers will be keen to
see how secure the property is.

Clean up fallen leaves
It really does pay to keep your garden maintenance in
tip-top condition if you are selling in winter. If you have
a front or rear garden susceptible to fallen leaves, then
clear them as often as possible. We want buyers to be
able to see the full size and scope of your garden or
outside area. It also helps make your property more
appealing, being able to see the lawn, patio, or other
outside areas.
And it’s important to clear leaves not only for official
viewings. If you get a lot of leaves to the front of your
property, just think prospective buyers might view the
outside of your home in their own time.

Service any fires
When we show prospective buyers around properties
in the winter months, we like them to get a real feel for
how warm your home is at this time of year. So, if you
have a fire, be it a gas fire or a wood stove, make sure it
is serviced and working effectively.

Turn on your radiators
As well as the fire, it pays to have the central heating on
low, for property viewings in winter. If you turn off the
radiators in any rooms you don’t use often, then make
sure to turn them on. We want to avoid prospective
buyers stepping into freezing cold rooms. It’s important
prospective buyers can feel the warmth throughout the
home and feel assured the heating systems functions
well.

Add a decorative wreath to your front door
If you are selling this winter and want to decorate
your home, especially for the festive period, we highly
recommend a decorative wreath. A tasteful, seasonal
wreath will make the perfect centrepiece on your
front door and will showcase your home. You can get
autumnal wreaths as much as festive ones.
If your property is on the market over Christmas
time, we recommend scaling back on too many other
decorations. Decorative outside lights can be a little
overbearing for some buyers, likewise too many internal
decorations. Remember, when selling your home, you
want to show it off to its full potential to attract buyers.

Soften the mood
When it comes to inside the home, you can add a few
touches to help buyers leave with a lasting, positive
impression. For example, add fragrant seasonal candles
to rooms, to bring in some lovely aroma. Bring in extra
fabrics and textures to help make rooms feel warmer
and more welcoming. We recommend throws on sofas
or beds, or some extra cushions, even a rug or two. If
you show off your property in all its winter comfort
and glory, you may well sell your home in winter much
quicker than you thought.

It’s a good selling point for buyers to know that any
fires have been well looked after. Buyers can also
feel for themselves how warm the home can be. And,
having a low flame on at the time of viewing creates an
inviting ambience.
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